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 Who is your target market?

 Who is the ideal person to buy?

 What challenges or problems do you solve?

The End Goal = Ideal Clients for Your Business
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 Things they can look after themselves

 When they should call an expert (you)

 How to make their purchase better/ last longer

 Industry Insider Secrets
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 Creating amazing landing pages for the Grab

 LeadPages.net

 Creating cool report & video graphics

 BoxShotKing.com

 Royalty Free Graphics

 istockphoto.com

To Make this Super Easy Peesy
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Choose 1 to 3 Actions to Take
Most importantly, pick the top

Priority one

Small Steps Regularly Make a Big Difference


